E A York man
resurrects his
dream in a
downtown
electronics shop.

/By MICHAEL CODY
Dty Recond staff

Peering into | the picture
window at 23'/: 8] Beaver St. in
York, a passer-by sees this:

M A radio-controlled car, a
digital turntable, a Beta tape
player and a Tandy computer,
priced variously from $15 to $500.

W Stacks of modems and (wo
dozen computer cases lined up
like hbrary\ books.

W Piles’ of cards used to up-
grade motherboards — some in
their original packaging, some
not.

If it's’a weekday, 22-year-old
Manuel /Manning is on duty as
DSD Electronics’ sales manager.
I it'sa Saturday or a holiday,
Darnell Smith is behind the sales
counter, assembling another corn-
puter from parts cast off ‘'by
others.

Smith, 34, opened the store a
month ago and co-owns it with his
wife, Dorothea, and his father; He
may ask as little as $75 for a sec-
ondhand computer that runs Win-
dows 3.1; from the  right
customer, he may accept as little
as §10.

“You really can’t let a person
who's interested not have (a com-
puter),” Swith said. To do so, he
said, risks wasting such a person’s
potential.

On the subject of poverty,
Smith has some experience.

By his own account, he grew
up in a poor family. Twelve years
ago, with a wife and sick child to
support, he was living in public
housing and on welfare.

“1 loved going into stores like
Goodwill and The (York Rescue)
Mission,” Smith said. The prob-
lem: “1 was a technology nut. I
never could find stuff I liked.”

Having {uit a job as a cabinet-
maker, Smith wore out his car de-
livering pizza. He hoped for
permanent work with Thonet In-
dustries in York but, when an em-
ployee was killed in an on-the-job
accident, the plant shut down.

It was rejection, finally, that
changed Smith’s luck.

last month with help from his wife am father.

Having invented an elecironic
device, he took it to the York
County Chamber of Commer e in
hopes of finding an investor.
Chamber staff members adyised
him politely, Smith recalls, that
he lacked expertise.

At their suggestion, he bor-
rowed enough money to enfoll in
an associate’s degree progrum at
the 'York Technical Institute;
before graduating, he got a job
with Fincor Electronics at almost
$10 an hour.

“I almost_had a heart attack,”
Sa\th said, ““This like, ‘I'm
Tich.' "

Later, he was promoted to
writing software in Fincor's re-
search and development division.
The software was used in automa-
ting heavy machinery, Smith said
— “big old scary stuff.”

One day, he said, “the hard-
ware and the software merged in
my mind."” From then on, Smith

believed he could marry comput-
ers to almost any process.

"lll{ou could do it by hand,”
he sai ‘you could do it with a

computer,”

Smith took a job with Black &
Decker in Towson, Md., automa-
ting tests of appliances m\d power
tools the compnny manufactured.
With i from work, he
taught computer classes in the
Baltimore area.

in The Lmle Red Schoolhouse
in York, Smith opened an elec-
tronies consignment store. On
weekends, on a blank wall in one
part of the store, he showed G-
rated movies to ¢hildren; at other
times, the theater became an
arcade.

Smlth attached a pair of
300-watt amplifiers to  an ad-
vanced Amiga computer, then
pointed a $2,800 projector at a
blank wall so his customers could
play video games on a drive-in
movie scale.
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Darnell Smith, a self-professed ‘techriology nut,’ works on a CD player Saturday at his shop, DSD Electronics, in downtown York. He opened l'|e store

"“/Ixt-n you blew stull up, you
" Smith Auld “I'he whole

K w it
bulding knew it.

(“People still ask about it,” said
Mj\nning, DSD’s sales manager.
“ ‘fsn’t your brother the one with
thz world’s biggest arcade? "

She project — along with
Spiith’s first marriage — col-~
lapsed two years ago. When he re-
turned from a Black & Decker

ment in Meéxico, a good por-
tiowvof his inventory was gone.

“I ceased to function,” Smith
said. He remarried a few months
ago, however. His father, Moses
Smith, suggested that the couple
re-open the store; Manning, who
was living in Chambersburg,
agreed to Lelp out.

So, with his friends from work,
Smith set’ about collecting old
computers, Some he bought at
auction; the rest from companies
that were Lrading uj

“That computer |s no different

than (on) the day it was made,
Smith said, no less powerful.

It’s just people whu have gotten
more impatient.”

Besides, he said, if someone
buys a $2,000 computer and
doesn’t use it, it's just an expen-
sive door stop. i

On a board by the entrance to
DSD Electropics, Smith listed the
services he would provide:

W Computer repairs and up-
grades,

| Ixistallation of software and
local-area networks.

M Assembly of new machines,

M Computer training.

The result, he said, is less like
CompUSA than a yard sale under
roof.

“We wanted to provide a
store,” Smith said, “where people
... who don't have a lot of money
can come and get good stuff.”




